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Leaving the
empty nest
behind

UNIVERSAL UCLICK

With her children just off to
college, a widow in her early
50s tackled a tough question.
Should she keep the big family
house with high mortgage pay-
ments that symbolized secu-
rity and comfort
for her kids? Or

Smart should she sell to
cut expenses and
Moves pursue the dream
of leaving her
corporate job for
interior  design
school?
“On the one
hand, she felt
52::'83 wedged in by her
high-paid career.

But on the other,
she worried her
kids would be un-
happy if they couldn’t return to
their old home for summer vaca-
tions and holidays,” says Savan-
nah Mayfield, the life coach who
helped guide the widow through
her decision- making process.

After several hours sifting
through the pros and cons, the
widow finally decided to sell,
which proved the happier choice
in her case.

Mark Nash, author of “1001
Tips for Buying and Selling a
Home,” tells the true story of his
mother, a longtime homemaker
who became single soon after all
three of her children left home
for college.

“It was only after she sold our
family’s large house and moved
to a place less than half that size
that she was free to explore her
strong interest in bridge. Even-
tually, she got so good at bridge
that she became a competitive
bridge player who won several
national tournaments,” Nash
says.

But while selling the fam-
ily home is the best option for
many women with grown kids,
it’s not the right choice for all.
Nor is it always the best plan for
empty-nest men who live alone,
he says.

“Sometimes there’s lots of
regret about a decision to down-
size from a large house to a con-
do. People miss the sense ... of
control that comes from owning
a detached house. Also, others
miss the people they knew in
the old neighborhood and never
feel at ease in the new environ-
ment,” Nash says.

Here are a few pointers for
single empty nesters consider-
ing a sale:

B First consider the money
issues around your decision.

In recent years, many bread-
winners have experienced a de-
cline in income. Moreover, some
still haven’t recovered all of the
home equity they lost when the
real estate bubble burst, Nash
notes.

“With so much at stake, along
with the rising cost of college
and retirement, single parents
can’t afford to put on blinders
when it comes to financial mat-
ters,” he says.

He encourages single parents
considering a home sale to con-
sult a trusted financial adviser
or accountant before moving
forward.

Prior to a session in your ad-
viser’s office, he recommends
you spend time with your check-
book and credit card statements
to analyze the full cost of your
house per year.

When choosing a financial
adviser, Mayfield encourages
her clients to select a “fee-only”
professional who’s compensated
directly by clients rather than
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Visitability is hard to say but easy
to use and describes houses built with
barrier-free, inclusive or universally
accessible areas.

What if there isn’t space or money to
build an entire house to be universally
accessible? Build it so everyone can be
comfortable in main floor rooms and a
main floor bedroom suite when visit-
ing.
Builder Rama Mills of G. Crabtree
Home Building has a friend who uses a
wheelchair. She says her friend finds it
“frustrating to drive to friends’ homes,
roll up to the front steps, and wait to
be carried through the front door. Or
have to leave a party because there is
not an accessible bathroom.”

Mills promised her friend that when
she and business partner Gail Crab-
tree built their next spec house, they
would build it to visitability standards.

Keeping that promise came pretty
soon as two narrow lots with build-
ing sites topographically even with
the street came up for sale on Herring
Boulevard in Northgate Park.

Finding a lot with a building site
level to the curb was important, Mills
said, because if the land from street
to building site isn’t level, it is more
expensive to build to universally ac-
cessible standards. The aesthetic of
the front elevation is also dependant
on the lot’s topography, Crabtree said.

Next challenge: find house plans and
elevations that fit aesthetically with
other houses on the street.

Northgate Park is a fairly eclectic
neighborhood with most of the homes
having been built during the 1940s,
’50s and ’60s (northgateparknc.org/

A vaulted ceiling on the screen porch and a two-story ceiling in the
dining room bring spaciousness and allow a larger entertainment
space when double French doors are open.

L HOUSE FITS IN
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PHOTOS BY KEVIN SMITH
The living room’s vaulted ceiling and many windows work with earth tones to make a cozy place to relax by the fire or entertain. Oak railings and
tubular copper stair pickets grace the stairs and open hallway overlooking the dining room.

Hospitality for all

Visitability: Houses built so everyone can visit and not require
help accessing front door of house, main floor entertainment

spaces, bedroom and bathroom.

Cost to build similar house: $220,000
Square Footage: 1,440

Type: Two-story of 3 BR, 2.5 baths (main-floor master suite)
Style: Modern Craftsman with Shaker simplicity
Built: Summer, 2014, over 4.5 months from receipt of building

permit
Challenges: Wet summer weather

Narrow City Lot (60- x 200-feet with stream and woods at rear of

lot)
Design: Anne Abney at 919-433-6318

Builder: G. Crabtree Home Building online or call 919-956-5603.

A cathedral cedar ceiling on the front porch welcomes everyone to the

house of Stephen Mills and Emily Yero in the

Northgate Park neighbor-

hood of Durham. The horizontal railings provide privacy — especially

when flowering vines grow in summer.

history). The first house Crabtree
and Mills built on Herring Boulevard
was a two-story, Southern classic with
squared columns rising from an acces-
sible front porch.

Not wanting side-by-side twins on
the street, Crabtree and Mills called
on Anne Abney, who has a master’s
degree in architecture from N.C. State
University’s College of Design. This
school puts a high emphasis on mod-
ern architecture and has been at the
forefront of universal design.

Abney, who lives in Trinity Park
not far from Mills and Crabtree, has
worked with the women on other proj-
ects over the past two years and found
their vision and skill sets complimen-
tary.
“T've learned a lot from working with

SEE NORTHGATE PAGE 2B
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Gail and Rama,” Abney said. “They are
open to new ideas. Even though the bot-
tom line at times has to be budget, they
go out of their way to make good design
a priority.”

“Anne’s design input over the past
two years has given me exciting oppor-
tunities to use new building techniques
and broaden the style of houses we've
been building,” said Crabtree, who
started out 30 years ago using building
techniques and plans based on those her
grandfather, father and uncle had used.

Abney’s design has a consistent ar-
chitectural language that provides pri-
vacy and pushes focus from the front
streetscape to a natural landscape of
stream and woods in the back. Not hav-
ing closed hallways also helps push visu-
al interest toward the back, Abney said.

Abney’s design minimizes visual clut-
ter by hiding utilitarian spaces and pro-
viding ample cabinetry for maximizing
organization. Clean interior lines are
enhanced by not having curved surfaces
on stair treads, handrails, counters, etc.
Baseboards aren't softened by quarter-
round or shoe moldings. Base trim

Thnhmhmmuﬂandcmef&ﬂesmuquammaamﬁmmsmmmd on the
counters flanking the range. Glass subway tiles shine from the backsplash.

around cabinets is square-cut.

“There is not a rounded surface
anywhere aside from the copper stair
pickets and the rounded corners of the
kitchen'’s center island Silestone quartz
counter,” Crabtree said.

“T've built 400 homes and gotten more
compliments from visitors to this house

than any other house I've built,” Crab-
tree said. “Then it did cost $10,000 more
than other houses this size I've built.”

To suggest your home or neighborhood be
featured in this section, contact Sally Keeney at
shkeeney@yahoo.com or 919-932-0879.

PHOTOS BY KEVIN SMITH
A two-story ceiling in the dining room bringsa sense of spaciousness for entertainment, especially when double French doors are open to the porch.
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through the sale of life insurance or other
financial products.

“Because of how they’re paid, fee-only
planners are in a position to give you
more objective and impartial advice. Ide-
ally, they'll be free of conflicts of inter-
est,” she says.

One source of referrals to fee-only plan-
ners is through the website of the Nation-
al Association of Personal Financial Advi-
sors (napfa.org).

B Consider a possible sale in the con-
text of your holistic life plan.

Often, people see their real estate
choices in isolation from the larger issues
of their lives, says Michael Knight, a fi-
nancial planner affiliated with the Garrett
Planning Network, which is comprised
solely of fee-only planners (garrettplan-
ningnetwork.com). But he says all major
financial decisions should be made with
lifestyle values in mind.

Nash says it's sometimes a good bet to
turn to an experienced real estate agent
(who doesn’t push you to sell) rather
than to a friend or family member.

“Those closest to you probably have
the best of intentions. But they aren't al-
ways the most impartial. If you don’t feel
comfortable confiding in a real estate per-
son, consider engaging the services of a
life coach or therapist,” he says.

B Glide into your action plan rather
than hurrying ahead.

Nash, like many veterans of the real es-
tate business, knows it can be a mistake
to hurry into a home sale soon after a life-
altering event, like the death of a spouse
or a marital breakup. For many single
parents, this is an especially traumatic
period if the event occurs around the time
their children are leaving home.

“When the last child leaves, some par-
ents have such a let-down feeling that
their judgment is clouded. Some even go
through a temporary identity crisis,” he
says.

Nash recommends that single parents
with the option of postponing a decision
on a house sale wait at least six to 12
months after the kids move out before de-
ciding whether to hold or sell a longtime
residence.

“If you can wait, let the dust settle pn—
or to finalizing any firm moving plans,”
he says.

To contact Ellen James Martin, email her at
ellenjamesmartin@gmail.com.
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